So you want to be an entrepreneur Quiz
The book "So you want to be an entrepreneur" includes a 50 question quiz that enables you to calculate your "entrepreneurial
quotient" which is a fun way to work out how aligned you are to common traits and characteristics of successful
entrepreneurs.

Answer key
Compare your answers to the Quiz with the answer key that follows choosing the best result. Give yourself (X) 2 points for
those that match the key and 0 points for the rest.

X (you) is most or least like the statement below:

Answers

In most things X does, s/he will keep going until it is completed.

M

When X has set his/her mind on something, s/he continues even when there are obstacles.

M

Once X sets an objective, s/he works towards it until the end of the day and then leaves for

L

You

Score

another time if not complete.
X is always full of new ideas and dreams.

M

X is rather afraid of standing out from the crowd or sticking her/his neck out.

L

X is a creature of habit and likes to do things in the same way that s/he is used to.

L

X can be very single-minded and will then shut out all other needs and influences.

M

When X pursues a sport or hobby s/he gives up if s/he doesn't do well the first few times at it.

L

People readily confide in X and seek him/her out for advice or a sympathetic ear.

M

X is not very good at deceiving and cheating and it bothers her/him for a long time afterwards

M

when s/he does.
X is open and enthusiastic about her/his ideas and opinions and shares them readily with other

M
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people.
If X believes in something, s/he is easily knocked off course by the opinions of others.

L

X tends to do things right the first time, s/he doesn’t change his/her approach.

L

Although s/he can be a dreamer at times, most of every day X is active and on the go.

M

X seems to operate on the assumption that it is better to have tried and failed than never to

M

have tried at all.
X will often attempt to solve problems or fix things even though s/he does not have the skills

M

for it.
X frequently has to be spurred on and encouraged by me and others.

L

X is happy to live his/her life without uncertainty and don't like making leaps of faith

L

Before X makes an important decision, s/he usually asks for feedback from people s/he

M

respects.
If X had to choose between paying herself/himself and a staff member, s/he will pay

L

herself/himself first.
X is methodical and strategic and usually has a plan of action before starting a project.

M

X is suspicious that others may steal or appropriate his/her ideas.

L

X usually finds it hard to stand up and talk to an audience.

L

X seems to feel that s/he deserves the good things in life.

M

On the whole people seem to understand X clearly and easily.

M

X learns more readily by doing rather than studying and reflecting.

M
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X acts based on clear evidence and doesn't like to make decisions otherwise even if s/he has no

L

choice
Beyond having a vague image, X is able to visualize future scenarios in quite some detail.

M

X tends to honor her/his commitments and promises, even if it puts her/him out.

M

X resorts to white lies occasionally in order to beat the competition.

L

After making a decision, X sometimes wonders whether s/he made the right one.

L

In order to get a good deal, X is likely to be economical with the truth.

L

X gets easily frustrated if s/he doesn't receive immediate rewards for her/his efforts.

L

X can get easily rattled by others and feels undermined or insecure when others disagree.

L

Faced with a sudden change in plans, X can usually come up with several alternatives quickly.

M

X seems to have an innate faith in life, that s/he will always land on her/his feet.

M

X can get drawn into the detail of problems, losing the bigger picture.

L

X is willing to take risks and bear the consequences.

M

X can't openly challenge people and speak her/his mind.

L

X is known to have made intuitive decisions, without much rational evidence, and on the whole

M

they have worked out.
X always looks for new ways of doing things and is a keen learner.

M

X may make mistakes, but s/he does not get into thinking of herself/himself as a bad, deficient,

M

incapable person.
X tends to be focused on today rather than a long term dream.

L
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X will sometimes miss a meal in order to finish what s/he are doing.

M

X frequently questions received wisdom and ignores advice from authorities, preferring to do

M

her/his own thing or find out for herself/himself.
X tends to put her/his hobbies first and does not allow work interfere with them.

L

X easily gets worried about money and financial security.

L

After X has an idea s/he likes to think long and hard about it before getting it started

L

When things go wrong for X or s/he experiences setbacks, it tends to spur her/him on and make

M

her/him more determined.
X is not keen on surprises, and gets irritated when s/he has to change her/his plans.

L

On the whole people seem to understand X clearly and easily.

L

TOTAL MATCHES – adding up all the scores for a total

Mark all the answers you got a match for and add 2 points, zero for the rest. Write the total out of 100. This gives you the
percentage of answers that are the best fit to the ideal profile. This gives you your EQ (Entrepreneurial Quotient):

My EQ (Entrepreneurial Quotient)

%

The higher the percentage, the greater the possibility that you are suited to be an entrepreneur and the closer you are to
exhibiting the characteristics of successful entrepreneurs.
Remember this is just for fun!
It gives you quick snapshot of how you feel now but there’s no right or wrong – and most exciting of all even if you don’t have
a high EQ now you can learn a great deal of the traits and things you need to know – so the idea is to get a quick health check
now and learn as you go along with some focus on areas for improvement.
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Credits:
This quiz was co-authored with Michael Soth.
Michael Soth is an integral-relational Body Psychotherapist, trainer and supervisor (UKCP), living in Oxford, UK. He has been
working for many years to bring the outdated theories and techniques of psychology and psychotherapy into the 21st
century, to support individuals, groups and organizations. Details about his published writing and articles are available at
www.soth.co.uk
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